; The Vision

194
9 341 82 (What is Persuasion)?

= iR}t IRl ot AAIgeE H WRIRTT R B REARIAT DY AT DHa & | TABN bt ST ST eRSTehe [T URepelf aot gt
g IRg S RIRT i v & | AFIgetal # IRIARa | IRERd- JFd! & iR, afRER qef quaeR el H RRaT 3 & |

* T U RDHR A RV, FAR T HATehe & | TE TRITIST AT ITSeh! IT SRR & ST H tRIaRe & IqaeE o Jarefd
HRAT AR |
AT IR AP B HARGE H DI ST 2 |

I (Persuade) &R @ TD:

» 3TIE B B AN TRID 8l Aehdl & 2TT- UINeR, Ffel IRE, ISR, STEaR, Teldfor, Se3ie, HTei ofaf | §d SRfdR HIoT
edT ¥t ST T AT & |

» I P R H & [RBR & GUCTHIVT qRAT 8- Tl IRURFTS GUCTPIOT N THRIT HSIIHeD GYCfPIT:
o 3T P RHP FUCTHITT ART, AT T AT AT JTRA, IR AR AR & HIEFH TR el YRS b o |

» RURTT gYefbIv (Correctional Approach)
o Iaf \iRYS IREIT & T I TYE P IR eROT FRAT ¥ TR IR Ty & A FOREOT BT GRHT TERT BNl 2 |
o TR TH [RBR &1 A8 i IR D! g TE 7 &1 B HUREIT ATH & A B ST & & |

o TR IT IRTAT Bt WIGI3T B SeIoTel B dTel TIRTT T [RUT IARATEB &R T |

I afigaag B XAl \IHRIHS (& FAhRIHD QT It ari FguTd # §ars S, o qRH1T SR &R T |
IR & SMHRMD B IR HURYUT BT GRHIG FHH BT & el Faf IRIAT BT JFIER IR T Teiienl 8T Al GURYvT T qRA
YRII 37 BT & |

° aﬂwaﬁmauﬁiﬁgﬁm%mwﬁaﬂwmﬁawmmau@ﬁmm%l

o SRf (X T ORI 1 ITHET ST HIRYT bl R SHefp BT 2 |
o YRRfE SrfAFeRTRiT/amE-Ha  JURYvT § AEqe@EyxYT JHfsT AR & |

» HOEIHIqHE gueidivl (Cognitive Approach)

o JS[ICHD FUCIPIV 9 10 TR T 0l & D ST S 8l I8 87 S/9 qgaqIRT qUSTbIoT T SIATIRT a1 ST
W%Wmmmwh

o ®YAA (Capacity), SEIM (Knowledge) iR \a &t srufdran/oRamedl 89 W q@aqi ¥R (Systematic-
Processing) @' ST ST & | I} BT T B R WI‘H/SW% (Heuristic Processing) @ 19T SIIdT & |
o Fihf s W THH T HxoT TR FHRAT AT & IRAT Wmmgﬁwa&%w%l

o I RN & SR IR Tt T TRep! bl INIHETT et PR SR GURYVT ST & Sl € |

o T H I AT 91T IE & B ST v e BRT ST STHIGET S (RBRAT bl IRT T il [RepRY R ARGl GaRT
TR B TR O IRAT R ST SaRT HU= [RBRAT Bl Afherd SUTqE FHRM |
o AT B AhHE 9 T IR W ARWR BRI § i YR Gd 8 S H aRIe a7 SeRTe Bl & |
° TRGeT: AN T SRTe ST BH BT ATl bl SIHTET Seieil & 3ferfes Bnf |

AT ARl R & aftharat & wROT

(Attitude Inoculation): ST 3T § i &l SMTTITHL SART Ml H IR HRA IR FAfr v9ma
zﬁwasﬁﬁmaﬁmﬁé’rmaﬁmawwaﬁraﬁmwﬂwwﬁmeﬁwﬁwﬁﬁaﬁch G ﬁqlwlﬂﬂff
bl |

= UG Aa1a+t (Forewarning): Iaf YRIAT & I8 TN & STQ i et SrfIea URfARfT @it iy @it S X&t & <Y 9 maen &t
S |




= RARBRAT (Resection): Tef RS IR IR ALHH S F1 S SR I U AR G F 7 o) oY FHIaT 8Xeht &
RIS & T BT IR B T |

» FAIGHS SUFHHT (Selective Avoidance): Jaf ¥RICT D! HIRY o AT TTeldd ol 7 & <l a8 37T ST bl S1Q IE &
AR FARYE! T ARBT P SURHT B A E |
» GHNYTCIYRCT TREV U Al ¥Zd1dRvT (Biased Assimilation and Attitude Polarization): U&ydT qROT =T TREW
R X 1T & T YRICT GaIRT S IR 3B afier Ra el el bl Wi oY e\ ST el SR Mgdehvl o iRt
TR (IR W&ﬁaﬂaﬂmﬂﬁmmwa?a}wﬁw%l
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